It’s A Classic: 15 Years of DTBA

It’s hard to believe it’s been 15 years since the first Dakota
Territory Buffalo Association Winter Conference and Black Hills
Buffalo Classic Show and Sale.

We hope to celebrate this milestone DTBA event in the usual
fun and educational fashion this coming February. We are work-
ing on a great lineup for our conference and the finishing touches
are being put into place as this newsletter goes to print.

One of the highlights of this year’s conference is going to be
the presentation on the History of Sale Prices. Through the dedi-
cation of numerous people, DTBA has access to a fairly extensive
collection of sale price data from many years back right through
the most recent sales. Our intent is to take this data and see what
conclusions we can draw from it. We are planning to chart the
highs and lows in the industry and from that picture, take a more
in-depth look at how that might correlate with weather conditions,
significant happenings in the industry, the availability/cost of
crops with respect to feed prices, etc. What can we learn from the
past that will help us avoid future mistakes or perhaps even influ-
ence your decisions with respect to how and when you raise the
animals? We are very excited to present this information and
hopefully it will spur even more dialogue and insight from the
larger group so that we can all glean even more from this history
of our industry.

We are also working to put together a presentation on ultra-
sounding your animals to gather data for meat production and
genetic information. Again, this is a topic that is not widely
explored in this industry, but the possible uses for it are wide-
spread and could become more commonplace if we all under-
stood what data can be collected and what it all means. We hope
to answer those questions for you and show you what it’s all about
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Notes From The President - Bruce Anderson

Greetings from the front line,
where the buffalo battles are
fought moment to moment. By
now you all know where prices
have gone, so we won't dwell on
that. When you sell the product
every day, it isn't quite the sur-
prise that it may be to a producer
that only sells once a year. I am
hearing good things about con-
ception rates in the cow herd so
that bodes well for calves next
fall. There are also new produc-
ers entering the industry which
should help invigorate the buffalo business.

We held a Bison Advantage workshop the Friday before the
Custer State Park sale. What a turnout! People from all over the
country came to learn about buffalo. A special thanks to Wendy
Hutchinson, John Cammack, Karen Conley, Dr. John Bowron,
Chad Kremer, Boyd Meyer and Jiggs O'Connell for the outstand-
ing presentations and getting the program put together. Mimi
Hillenbrand, Dave Schroth and Moritz Espy handled the 777
Ranch visit in the usual top notch fashion and despite the cold, a
great deal of time was spent going over handling facilities. As
usual, everyone stepped up to help make this event a success. |
would also like to thank the NBA, NDBA and the RMBA for
their help in producing this seminar. There are rumblings about
another Bison Advantage next year in North Dakota. We'll keep
you posted if that comes together.

Last letter I outlined a handful of things that cow/calf produc-
ers could do to maximize their situation. There are also a couple
of things that feeders can do. Feed your buffalo to the maximum
profitable size level. You will make additional money on quality

Calendar Of Buffalo Events

January 3 - 7, 2011: Custer State Park Internet calf auction. Call
Custer State Park at (605) 255-4515 or chad.kremer@state.sd.us.

January 19 - 21: The National Bison Assn. Winter Conference
and Gold Trophy Show and Sale, Renissance Hotel and NWSS
Auction Arena, Denver, CO. For more information, (303) 292-2833
or www.bisoncentral.com.

February 1 - 4: Discover the Keys to Successful Bison and
Land Management Seminar. Durham Ranch, Wright, WY. Contact
Roland Kroos at (406) 522-3862.

February 4 - 5: Dakota Territory Buffalo Assn. Winter
Conference, Ramkota Hotel, Rapid City, SD. (605) 923-6383 or
www.dakotabuffalo.com.

February 6: DTBA Black Hills Buffalo Classic Show and Sale
and Premium Calf and Yearling Sale. Jim Kjerstad Events Center,
Rapid City, SD. (605) 923-6383 or www.dakotabuffalo.com.

February 19: Cold Creek Buffalo Company and Diamond Tail
Ranch Performance Tested Bull Sale. Terry Bison Ranch,
Cheyenne, WY. Contact Boyd Meyer at (970) 369-2249.

March 12: Rocky Mountain Buffalo Assn. Spring Conference
and Peak to Peak Bison Show and Sale. National Western Complex,
Denver, CO. (303) 243-0900.

March 10 - 12: Eastern Bison Association 15th Annual Winter
Conference and Show and Sale. Harrisburg, PA. (302) 349-5334.

April 8 - 10: Minnesota Buffalo Assn. annual Educational
Conference. (507) 454-2828 or www.mnbison.org.

animals and you will produce more meat for the marketplace.
Any processor would much rather see 50 to 1200 pound animals
than 50 to 1000 pound animals, even if that means waiting for
two months. Work with your marketers to keep them in steady
supply. A 30 day shortage of meat can have a devastating effect
on certain markets, while in other markets it is no big deal.
Quality is going to become more critical. Customers are more
demanding of $8 product than they are of $5 product. Producers
need to be involved. We have a superior product. Together we can
make this a better industry.

On another note, it appears that our outgoing South Dakota
Governor Mike Rounds is proposing to do away with our state
meat inspection program as a budget cut. When that happens, the
USDA steps in and takes over all meat inspection in this state.
When the USDA inspects buffalo the inspector costs get paid by
the plant. Currently, under state inspection, there is no inspection
cost. So if you sell a buffalo to your neighbor and it gets
processed at a SD plant it could cost you and extra $75 under
USDA inspection. In other states where the USDA took over the
program some of the plants chose to close entirely instead of
dealing with federal meat inspection. There are probably many
out there whose buffalo get sold into a USDA plant that feel that
state inspected plants have an unfair advantage because they
don't have the added cost. This inspection program has come
under the budgetary axe before. In the past battle, lines were
drawn with different groups either opposing the cuts or in favor
of them. I feel the DTBA should come up with a policy, either for
the cuts or against, and join in the battle. If you have any ques
tions give me a call.

We have a dynamic program lined up for the Winter<
Conference. Your board of directors has worked hard to put time-
ly, informative sessions together. Come to the conference, you
won't be disappointed.

Time To Pay 2011 Membership Dues

Check on the front mailing label of this newsletter. The year
your dues have been paid through is highlighted on the mailing
label. If it says “2010”, you need to renew your dues at this time.
If the date on your newsletter is 2009 or prior, your dues need to
be paid now in order to continue receiving materials from the
association or to show animals at the Black Hills Buffalo Classic.

One of the inserts in this newsletter is the conference registra-
tion/membership renewal. Even if you can’t attend the winter
conference (and you really should! It’s going to be great!) please
fill out the registration form and return with your dues payment.

We will be printing a new membership directory right after
the first of the year and many of you have had address changes,
email changes and even websites added, so this is the easiest way
to get your information up to date and ensure that you continue
to receive materials and information from the association.

Thank you to everyone who has already sent in your 2011
dues. It’s very much appreciated!

Member News And Notes

Congratulations to Brodie and Samantha Limpert on the
birth of their daughter, Zoey Elizabeth, on November 26. As you
can imagine, Grandma Jacki and Grandpa Sandy are ecstatic
with the new arrival. Welcome Zoey!

Scott and Susan Peterson were bestowed with several hon-
ors this past year for their dealership. Scott Peterson Motors.
They were named the Employer of the Year in the Belle Fourche
community and also selected as the Ag Business of the Year by
the Belle Frouche Chamber of Commerce Ag Committee. Way to
go, Scott and Susan!
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cbme New DTBA Members!

Tom Aman and Ron Brownotter
Brownotter-Jet Co Buffalo Ranch, LL.C
Aberdeen and Bullhead, South Dakota

Sponsorships Needed For 2011

With our 2011 events right around the corner, we are still
in need of sponsorships. There are trophy sponsorships avail-
able at this time. We are also looking for cash sponsors for our
Winter Conference and Coffee Breaks. Anyone interested in
sponsoring other specific items, such as conference folders,
signage for our sponsors, etc. is more than welcome to do so.
Thank you to those of you who have so graciously stepped
forward to sponsor and/or donate up to this point. Your gen-
erosity is much appreciated!

For more information on sponsorships, contact Karen at
(605) 923-6383 or email to: info@dakotabuffalo.com.

A

MAKE HOTEL RESERVATIONS TODAY'
Call the Ramkota Hotel in Rapid City at
(605) 343-8550
Ask for the DTBA Room Block
Winter Conference * February 4 - 6, 2011

AMMACK RANCH SUPPLY, INC.

PO BOX 100
UNJON CENTER, SD 57787

1-800-828-2829
605-985-5591

www.cammackranchsupply.com

Brandi Jangula
Director of Catering

CUSTER bjangula@custerrasorts.com
STATE PARK
RESORT
13389 US Hwy 16A LODGE LooGi
Custer, SD 57730
T 6052554672 F..d
F: 605.255-4706 STATE

van Lake
www.CusterResorts.com GAME LODGE S)'l 10DGE
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Volunteers Needed For Animals

The Black Hills Buffalo Classic Show and Sale (BHBC) is a
huge event for the DTBA. It takes many hours and many volun-
teers to put all the events together and we can’t begin to thank
enough, those who step forward and help out.

Once again, with our 2011 event looming around the corner,
Show/Sale Chairman, Zane Holcomb, would like to have some
volunteers step forward and assist with the buffalo. Since the
dates are in place, they are looking for people willing to be on
hand Thursday, February 3 from 12:00 noon until 4:30 p.m. and
Friday, February 4 from 8:00 a.m. to 12:00 noon to help unload,
weigh and pen animals. They also some extra hands to water and
feed the animals as they are penned throughout the course of
those days. This will take a number of people with more entries
expected. Throughout the weekend, we will need a core crew that
can help with daily feeding, watering and also moving animals
while the judges are doing their thing. On Sunday, February 6,
sale day, volunteers are needed to help sort and pen the animals
throughout the day and until loadout is completed for the day.
Zane is also asking for a couple of people who could be available
on Monday, February 7 for approximately half a day to help fin-
ish with loading out the sale animals.

It makes for a long weekend and it seems like the weather is
too hot or too cold, but we all appreciate the volunteers who step
forward to help care for the buffalo.

If you are interested in volunteering your time to help with
this, please contact the DTBA office, 605-923-6383 or e-mail
info@dakotabuffalo.com. You can also contact Zane Holcomb at
(605) 375-3478 or ndabuff@sdplains.com. THANK YOU!!
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Minutes From October 18, 2010 Board of Director’s Conference Call

President Bruce Anderson called the meeting to order. Present were
board members John Cammack, Larry Carr, Chad Kremer, Wendy
Hutchinson, Mimi Hillenbrand and executive director, Karen Conley.

The minutes of the March 5 meeting were reviewed. Hutchinson
made a motion to accept the minutes as presented. Hillenbrand second-
ed the motion. Motion carried.

The financial report was presented and discussed. Hutchinson noted
that she did not have the financials and asked to abstain from the vote
to approve. Conley suggested waiting until everyone had a chance to
review the financials and then vote to approve via email. (via email,
Kremer made a motjon to approve the financials as presented. Carr sec-
onded the motion. Motion carried).

Conley informed the group that she and Anderson had not yet had a
chance to visit local banks to see about moving the association's
account. Following the Bison Advantage workshop, they will make a
plan to visit both Pioneer Bank and Trust and First Western Bank and
report the findings back to the board.

The group then discussed the upcoming Bison Advantage work-
shop. Conley has everything in place with Custer State Park resorts for
the meeting rooms, food and accommodations. She is in the process of
putting the speaker roster together and getting that finalized. Conley
noted that she is finding it difficult to secure a speaker for the financial
portion of the program. The group discussed some options and Conley
will follow up on these.

Video taping of the workshop was discussed. Conley noted that she
has a video camera that would work, nothing fancy or professional but
there would be no cost involved. The board directed Conley to go
ahead and tape the workshop speakers.

Kremer asked about starting up new producer seminars again. The
board discussed the idea and decided it would be beneficial to wait until
after the Bison Advantage workshop and the Custer State Park sale to
get a better idea of what is needed in the industry and to get some feed-
back and input. There was discussion about possibly doing something
in conjunction with another state/regional association or perhaps just

| 1 DIESEL MACHINERY, INC.

MARK BARRY
BRANCH MANAGER

(605) 348-7438 Mobile: 391-2789
3801 N. Deadwood Ave. Fax: 348-0370
Rapid City, SD 57702 Home: 342-1767

mbarry@dieselmachinery.com
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“Auvctioneers of the Great American Bison”

prior to the DTBA Winter Conference.

President Anderson then asked the board about ideas for the Winter
Conference. We need to be thinking of speakers/topics and once the
Bison Advantage workshop is done, plans will need to start being made
for the conference. Conley noted that it will be the association's 15th
anniversary. President Anderson asked if anything special was being
planned and Conley said she is working on several ideas to help cele-
brate the occasion.

The discussion then turned to the Black Hills Buffalo Classic Show
and Sale. A second judge is needed this year. Kelly Hardy will be the
returning judge. Several names were discussed and Conley will be con-
tacting potential judges and get the second one lined up.

It is time to work on trophy sponsorships. Conley will update the list
and send out to the board members for their assistance in getting trophy
sponsors. She commended the board on their ability to get outside
sponsors involved and in getting all the trophies sponsored.

Conley noted she is working on the show entry forms. With all the
different classes, the entry system has become cumbersome and she is
working to streamline the entry forms and rules to make it more effi-
cient and consignor friendly. She will send out sample forms to the
board for their input and approval before the show packets are sent out.

The cookbook project is still on tap. Conley noted that she was hop-
ing to get more recipes, but the project is at a point where it needs to be
finished. There are quite a few recipes and she will get the cover and
divider pages done and will include an expanded section on prepara-
tion/how to cook buffalo meat. Hutchinson suggested picking up a few
recipes from the first book and include as "favorites”. This is a good
idea and Conley will do that when putting the final pages together.

President Anderson then suggested tentatively planning an informal
board meeting on Friday, November 19 following the Bison Advantage
workshop. All board members should be at the workshop.

There being no further business, President Anderson asked for a
motion to adjourn the meeting. Kremer made a motion to adjourn the
meeting. Carr seconded the motion. Meeting was adjourned.

You’re Passionate
About Your Business

We’re passionate about your success

One unified public voice
Weekly indusiry updates
Current market trends
Educational opportunities
Point-of-Sale materials

Join Today « www.bisoncentral .com » 303-292-2833
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www.RapidCity.Ramkota.com Welcome!
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2011 Bison Advantage Workshop: Learning Something New

More than 120 people from 19 states
took the opportunity to spend an extra day
or two in the Black Hills this past __ ,
November and partake of the second Bison /4ef>
Advantage Workshop. The workshop was
held in conjunction with the Custer State
Park Fall Classic Bison Auction, thus offer-
ing attendees a double reason to spend the
weekend in Custer State Park.

The classroom portion of the workshop took place on Friday
morning at the State Game Lodge in the park. The atmosphere
was perfect for anyone who is enthusiastic about buffalo! Custer
State Park does an excellent job of promoting their buffalo herd
and most of the buildings, gift shop items and just about any lit-
erature from the park features buffalo. The perfect setting to learn
more about this magnificent animal.

The workshop featured seven speakers talking about every-
thing from financing options to management to creative ways to
get started in the business. Judging from the amount of questions
following each presentation, the topics were timely and informa-
tive and of interest to most participants. A number of the atten-
dees indicated they are new to the business, either having a small
herd and looking to expand or having no animals at all and look-
ing for information and guidance about getting into the industry.

Jiggs O'Connell started the presentations off with information
about financing and creating a business plan that you can take to
your banker. O'Connell is the Farm Loan Manager and Executive
Director of the Pennington County office located in Rapid City,
South Dakota. He has a wealth of experience in the agriculture
sector, although he has not had much experience in the buffalo
industry. O'Connell looked at this as an opportunity to educate
himself about the industry while sharing information about how
to navigate the agricultural lending process. While there are a
few things that might be specific to obtaining financing in the
buffalo industry, much of the information, available programs
and processes are straightforward, regardless of what agricultur-
al sector you are involved with.

Dr. John Bowron, DVM, from Luverne, Minnesota, did an
excellent presentation on herd health. Not only is Dr. Bowron a
veterinarian, he and his wife, Jeanne, own and operate Prairie
Heights Bison. Dr. Bowron's hands-on experience with buffalo is
a plus all the way around. His presentation focused on the health
aspects, nutritional needs and disease issues that are encountered
when raising buffalo. Dr. Bowron touched on topics such as
worming, feed rations, common diseases one might encounter
and even the types of feed that are best suited to buffalo and the

Bison Association.

ness.

*ADVANTAGE-?

most effective wormers and the optimum
time to administer them.
Wendy Hutchinson from Weston,

€ .
Wyoming was the . next presenter.
ljon Hutchinson is a partner in Longreach
Buffalo Company, LLC, and her presenta-

tion went into detail on how that partnership
was formed and what the partners were able
to do with their resources. At the time the partnership was
formed, there were three partners, Wendy, Kelly Hardy and Roy
Liedtke. Each brought something to the table and each had their
own strengths and the partnership capitalized on that, Hutchinson
noted that things have changed over the years with the three part-
ners. She and Hardy and now married and Liedtke recently mar-
ried and moved to Texas, although he is still in the partnership
and continues to return periodically to Wyoming to help with the
ranch. Hutchinson's presentation really highlighted the need to
think outside the
box and not let
yourself get mired
down when trying
to get started. All
three partners
worked full time
jobs when they
got started in the
buffalo business,
so her message
really boiled
down to setting
goals and doing
whatever is neces-
sary to obtain
those goals. It can
be done and sometimes it just takes some creativity and a little
different route than the ordinary.

John Cammack ranches near Stoneville, South Dakota with
his wife, Melanie, and their four children. They run a medium-
sized operation and it's a full time job for the family. They start-
ed with a very small herd of mother cows, but have grown over
the years and now have about 200 head of mother cows. They
still run some beef cows, but Cammack says he would really like
to take the operation to all buffalo some day. Cammack's presen-
tation was the overall picture of running a cow/calf operation. He
touched on topics like fencing, moving animals from pasture to
pasture, handling facilities and even some comparisons between

Speaker John Cammack, right, goes over
the comparisons between buffalo and beef
on his ranch.

New Bison Producers’ Handbook Available

The all new Bison Producers' Handbook is now available! Over 250 pages of new
|information from the industry's leading veterans and professionals. More than 30
industry experts have collaborated to develop the useful, readable information on
all aspects of bison marketing and production.lIt is available through the National

$40 for non-NBA members, $20 for current NBA members, or FREE with a new
Active, Life or Allied Industry membership!

Order yours today to learn everything you need to know about the American
bison and how to started, or grow, in this great business! Better yet, join the NBA
today and we'll send you a copy for FREE with your new member packet!

A National Bison Association membership is the gift that keeps on giving all
year long with the most up to date information and resources in the buffalo busi-

L2

Take advantage of this offer by ordering, or joining the NBA at www.bisoncen-
tral.com in the online store, or call the NBA office at 303-292-2833.
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beef and buffalo. He has kept data on feeding beef and buffalo
calves and had some interesting comparisons to share on feed
efficiency. Cammack even threw in a few "don't try this at home"
things, noting
Jthrough trial
and error they
have found out
what does and
does not work
/| when working
buffalo. As
with everyone,
you have to be
able to look
back and laugh
at some of the
rookie mis-
takes!

Boyd Meyer was the driving force behind the Bison
Advantage workshops. He hosted the first one in September of
2009 at the Terry Ranch he leases near Cheyenne, Wyoming for
his Cold Creek Buffalo Company. Meyer felt the time was right
to bring the Bison Advantage message to new ears and his timing
could not have been better. This is a

A large and diverse crowd was on hand for the
Bison Advantage workshop.

The plant is an all-in-one facility in Rapid City, South Dakota.
It serves as a regional hub for producers looking to move animals
into the food supply. Anderson spent just a few minutes sharing
with attendees his thoughts about the current state of the market
and a glimpse of what the future has in store. In this industry,
change seems to happen daily and being able to switch gears and
accommodate the ever shifting needs of both producers and con-
sumers is what has led to the success of Western Buffalo
Company. Unlike the beef industry, buffalo producers don't
always have a lot of options when it comes to processing their
animals. They must be savvy and make the best choices when it
comes to marketing their animals.

The National Bison Association's (NBA) Executive Director,
Dave Carter, rounded out the slate of speakers. Carter did an
excellent job of presenting the current state of the industry and
looking at it from the viewpoint of both producer and consumer.
Carter also went through some of the benefits of being a member
of the NBA as well as one of the many state and regional buffa-
lo associations.

Following a lunch break, the group boarded buses and headed
out to the nearby 777 Ranch for a demonstration on running ani-
mals through a handling facility. Owner Mimi Hillenbrand, along
with ranch manager Dave Schroth and Mortiz Espy, sent a hand-
ful of young bulls through their handling

growth time in the industry and Meyer |
has played an integral part in capitaliz
ing on that. :

Meyer shared with the attendees |
plenty of facts and figures. His opera- |
tion encompasses many aspects of the |
industry, including cow/calf,
feeding/finishing and growing
replacement animals. Meyer had [
some fantastic data on how he

facilities and highlighted how they use
the facilities with a minimum of people.
] Every ranch you visit, there is always
{ something to learn and the 777 was no
exception. Hillenbrand noted that there
have been many improvements over the
years to the handling facilities and most
of the time, they can run animals
through with just three or four people

selects replacement heifers and [
gets them off to a good start.
Meyer is a number cruncher and
he had the numbers to back up his
presentation, noting the costs of
raising a heifer calf into a mother
cow and the cost of raising her
calf. Valuable data with solid
facts and that's one of the things
the Meyer has brought to the
industry time and time again.

Western Buffalo Company owner, Bruce Anderson, acted as
emcee for the event, but also did a brief presentation on market-
ing buffalo meat. With nearly 30 years of experience in the buf-
falo meat industry, Anderson has plenty of insight into what
makes the industry tick and the ebbs and flows of marketing the
end product.

and get along just fine. Despite the cold
Bulls run through the and brown prairie, one could not help
alleys at the 777 Ranch.  but enjoy the stark beauty of the ranch,
Below: Owner  Mimi nestled at the foot of the Black Hills to

.| Hillenbrand answers the west and the Badlands to the east.

questions  about  the Many commented that they would like
ranch’s handling facili- 1o return for a spring or summer visit and

| ties. tour the entire ranch.

Participants then returned to the State
Game Lodge in the park and enjoyed an evening meal, followed
by a presentation from the Custer State Park employees about the
next day's auction. With many new faces in the crowd, there was
much networking and plenty of questions and answers for the
new and experienced alike.

The Bison Advantage workshop was a joint effort between the
Dakota Territory Buffalo Association, the National Bison
Association, the North Dakota Buffalo Association and the
Rocky Mountain Buffalo Association.

Gina Konechne
Director of Sales

gkonechne@custerresorts.com
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Buffalo Rifle Fundraiser Raffle Now Through February 5, 2011

( The Dakota Territory Buffalo
4 Association is gearing up to celebrate
their 15th anniversary in February of
2011. One of the key parts of the cel-
_ebration will be the drawing for the
- Limited Edition Sharps Buffalo
- Rifle. The rifle is a Sharps

/ LoGrade Buffalo Rifle in a 45-70

‘. caliber. This is absolutely the
final gun in the series, as it is the
rtist proof rifle! Back in 1998,
= the association had the rifles
commissioned by A & A
., Engraving in Rapid City.
222 There were 20 numbered
guns, plus the proof gun. The
final gun in the regular series, #20, was
raffled off in 2004. The board of directors had

Bison Management Seminar Offered

On February 1 - 4, 2011 the Durham Ranch will be hosting a
seminar titled Discover the Keys to Successful Bison and Land
Management. At this seminar you will learn how to improve
profitability, herd health, quality of life and create healthy land-
scapes. Being held at the Durham Ranch in Wright, Wyoming,
you will see firsthand some of the changes they have experienced
using this approach. This seminar will be limited to 15 partici-
pants. Register early! For more information or to register, contact
Roland Kroos at (406) 522-3862 or e-mail kroosing@msn.com.

The Durham Ranch has been practicing Holistic Management
for almost 25 years. John Flocchini (ranch manager) and Pat
Thomson (bison herd manager) will be available to answer ques-
tions and describe their experiences. Instructor Roland Kroos
has been involved with holistic management for 25 years.
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opted to keep the artist proof rifle, saving it for a special occasion
and it was decided that this anniversary celebration was it!

The rifle features ornate artwork and the original DTBA logo,
so it is truly a collector's piece. This rifle is finished with 24k
gold on the artwork panels and is valued at $4.500.

The raffle will consist of only 750 tickets. Cost for a ticket is
$25. There are no discounts for multiple ticket purchases since
the number of tickets is capped.

To see a poster with photos of the rifle, go to www.dakotabuf-
falo.com and click on the Sharps Buffalo Rifle Raffle button on
the left side of the page. There will be a pdf file you can down-
load with photos and more information. The rifle will also be on
display and tickets will be sold at various buffalo sales, meetings
and events between now and the drawing date of February 5,
2011.

To order tickets or for more information, contact the DTBA at
605-923-6383 or mail payment and number of tickets desired to:
DTBA, PO Box 4104, Rapid City, SD 57709.

NBA Winter Conference and GTSS!

Planning for the 16th annual NBA Winter Conference and 31st
Gold Trophy Show and Sale, January 19 - 22nd at the Denver
Renaissance Hotel, is under way. The Winter Conference plan-
ning committee is finalizing its agenda which promises to be a
fantastic learning and networking opportunity.

Additionally, the NBA will offer its "Join and Go" program
this year, in which new members can become an Active NBA
member and attend the conference for $325. That's a $50 savings!

The NBA will return to the Denver Renaissance Hotel
(http://denverrenaissance-px.rtrk.com/), located just minutes
from the National Western Stock Show complex, for the second
year in a row. The new hotel features less expensive rooms, a free
shuttle to Denver International Airport and the National Western
Stock Show complex.

This year's Winter Conference will feature a wide range of
speakers and educational topics that will provide hands on hints
from the best and brightest in the business. Topics to be covered
will appeal to the broad membership of the NBA today, and will
have something for everyone to take home, from the beginner
rancher to the seasoned vet, from buffalo marketers to processors.

Make plans to join your fellow producers at this historic con-
ference now! Rooms are available at the discounted rate of
$119/night by calling the Denver Renaissance hotel at 303-800-
1314, or by reserving online at; http://denverrenaissance-
px.rirk.com/. Be sure to mention the NBA to receive the discount-
ed group rate. Conference agenda and registration is available at
the NBA's website, www.bisoncentral.com, or register by phone
by giving the office a call at (303) 292-2833.

W.J. (DUB) Vanneman
Branth Manager

1311 E. 51, Joseph St.
Rapid City, SD 57701

Tel: 605-342-4490

Celt: 605-381-4433

Fax: 605-342-1312
wyanneman@linweld.com
www linweld.com

A Matheson Tri-Gas Company

Scranion
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Dale Hande

Feed Division Manager

WATTS 1-800-422-0583

PHONE 701-275-8102

MOBILE 701-523-6811
Box 127 Highway 67 FAX 701-275-8155

Scranton, ND 58653 E-MAIL: dale@scrantonequity.com
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To order tickets, send payment and number of tickets desired to: 'A
_ Dakota Temtmy Buffalo Association ¢ P.0. Box 4104 * Rapid City, SD 57709
Numbered stubs will be sent back as proof of purchase |
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CSP Internet Calf Auction Open For Bids on January 3, 2011

Custer State Park will take internet bids on the following animats: (2) Lots of 5 bull calves - Minimum bid - $1,053 per animal
—11/5/10 avg. 378 pounds; (2) Lots of 5 heifer calves - Minimum bid - $1,174 per animal — 11/5/10 avg. 366 pounds.

These calves were weaned the week of October 4, 2010. All are eligible for grass-fed designation. Calves were weaned for approx-
imately seven weeks and fed an alfalfa pellet and hay ration. Calves were then held on pasture with a protein supplement and will be
gathered mid-February 2011. Animals will be conditioned for approximately 21 days on alfalfa pellets and hay before they are ready
for shipment by mid-March 2011.

Bids will be accepted for five days, beginning January 3 and ending January 7, 2011, See http://www.dvacountry.com to locate lots
and bid. Bids must equal or exceed the minimums. Bids are on a per head basis and adjustments are in increments of $5 dollars.
Successful bidders at the close of auction will be required to deposit with the park 30% of the total bid value by January 21, 2011.

Bidding will close at 4:00 PM MST (5:00 PM CST) January 7, 2011. Bidding will remain open to the two highest bidders for each
lot in 15 minute increments until no additional bidding occurs in an increment. The park will award offered animals to the highest bid-
der exceeding minimum bid rates until all animals have been awarded.

Buyers will be notified when animals are ready to be shipped. For more details about the auction or any questions, please call Custer
State Park at 605-255-4515 and speak with Chad Kremer or Gary Brundige.

National Bison Association Reports 2010 Record Year For Bison Business

Westminster, CO -With 2010 ticking down to the final days, bison producers and marketers across the United States are celebrating
the completion of the strongest year on record for the industry.

Continued strong growth in consumer demand bolstered the prices ranchers received throughout the year for market-ready animals.
The $3.25/pound that ranchers received for slaughter bulls in November was nearly 35 percent higher than they received at the begin-
ning of the year.

Dave Carter, executive director of the National Bison Association, said, “Our producers have connected with customers who value
the great taste, as well as the nutritional benefits of bison. That connection has created the basis for a strong- sustainable business, and
has given our producers reason to celebrate this holiday season.” Carter noted that the business industry continues to be optimistic
heading into 2011.

“Qur main task today is to work with producers, and prospective producers, to build the herds of buffalo around the country to keep
pace with our growing markets,” he said. According to Carter, the recent bout of heavy snow and cold weather across much of the
American heartland underscores what the National Bison Association calls, “The Bison Advantage.”

Winter blizzards and plummeting temperatures can be devastating for most types of domesticated livestock,” Carter said. “Bison
ranchers know that nature has equipped their animals to do just fine in driving snowstorms, and in sub-zero temperatures.”

The National Bison Association has developed a series of materials designed to inform producers about raising and marketing bison.
The new Bison Producers Handbook, a 260-page reference guide that was authored by more than 30 long-time industry professionals.
The handbook, and other information about producing buffalo, is available on the National Bison Association website at www.bison-
central.com.
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Fall 2010 Auction Summary Data collected by National Bison Association and Karen Conley

ﬁ% 77

- #HEAD| AVG | AVG | AVG PRICE
DATE LOCATION SOLD WEIGHT | PRICE | PER POUND
HEIFER CALVES [Sept. 24, 2010 Custer State Park, SD Sealed Bid 351 $658 - $1.87
Nov. 13, 2010 Antelope Island State Park, UT 52 351 $1,235 $3.52
Nov, 17, 2010 Maxwell Wildlife Refuge, KS 18 ] $611
Nov. 20, 2010 Custer State Park, SD 51 317 $1,381 $4.36
_Nov. 27, 2010 Albany, MN (MnBA Legends Show) 10 417 $1,025 $2.46
Nov. 27, 2010 Albany, MN (MnBA Harvest) 4 344 $850 $2.47
Dec. 4, 2010 Salina, KS (KBA) 81 336 $1,065 $3.17
Dec. 4, 2010 ‘Ogden, UT (WBA Show) 8 374 $1,406 $3.76
Dec. 4, 2010 Ogden, UT (WBA Sale) 5 354 $1,010 $2.85
Dec. 11, 2010 |Mandan, ND (NDBA) 110 380 $1,046 $2.75
YEARLING HEIFERS Oct. 13, 2010 Fort Niobrara, NE 31 $1,100
Nov. 13, 2010 Antelope Island State Park, UT 30 642 $1,690 $2.63
Nov, 17, 2010 Maxwell Wildlife Refuge, KS 4 $975
Nov. 20, 2010 Custer State Park, SD 10 587 $1,640 $2.79
Nov. 27, 2010 Albany, MN (MnBA Legends Show) 5 758 $1,590 $2.10
Nov, 27, 2010 Albany, MN (MnBA Harvest) 26 555 $1,377 $2.48
Dec. 4, 2010 Salina, KS (KBA) 76 592 $1,111 $1.90
Dec. 4, 2010 Ogden, UT (WBA Show) 9 988 $2,937 - $2.87
Dec. 11, 2010  Mandan, ND (NDBA) 10 562 $1,185 $2.11
2 YEAR OLD BRED HEIFERS 'Nov. 20, 2010 Custer State Park, SD 8 799 $2,113 ' $2.64
Nov. 27, 2010 Albany, MN (MnBA Legends Show) 4 924 $2,475 $2.68
‘Dec. 4, 2010 Salina, KS (KBA) 7 800 $1,243 $1.54
Dec. 4, 2010 Ogden, UT (WBA Show) 8 1025 $2,937 $2.87
MATURE COWS Oct. 13, 2010 Fort Niobrara, NE 2 . $1,575
Nov. 13, 2010 Antelope Island State Park, UT 25 931 $1,402 $1.51
Nov. 17, 2010 Maxwell Wildlife Refuge, KS 8 $1,181
‘Nov. 20, 2010 Custer State Park, SD 13 1055 $1,800 $1.71
‘Nov. 27, 2010 Albany, MN (MnBA Harvest) 3 637 . $1,567 $2.46
Dec. 4, 2010 ‘Salina, KS (KBA) 41 933 $1,204 $1.30
Dec. 11, 2010 Mandan, ND (NDBA) 20 1044 $1,450 $1.39
BULL CALVES ‘Sept. 24, 2010 Custer State Park, SD Sealed Bid 373 $712 $1.91
Nov. 13, 2010 Antelope Island State Park, UT 52 375 $1,304 $3.48
fNov. 17, 2010 Maxwell Wildlife Refuge, KS 15 $682
‘Nov. 20, 2010 Custer State Park, SD ) 60 330 $1,238 $3.75
‘Nov. 27, 2010 ‘Albany, MN (MnBA Legends Show) 6 408 $1,071 $2.62
‘Nov. 27,2010 ' Albany, MN (MnBA Harvest) 8 392 $1,041 $2.66
Dec. 4, 2010 ‘Salina, KS (KBA) 78 368 $996 $2.70
‘Dec. 4, 2010 Ogden, UT (WBA Show) 15 422 $1,068 $2.53
Dec. 4, 2010 :Ogden, UT (WBA Sale) 7 357 $868 $2.43
Dec. 11, 2010 ‘Mandan, ND (NDBA) 87 414 $1,130 $2.73
YEARLING BULLS ‘Oct. 13,2010 Fort Niobrara, NE 21 $1,304
‘Nov. 13, 2010 'Antelope Island State Park, UT 7 726 $1,636 $2.25
‘Nov. 17, 2010 ‘Maxwell Wildlife Refuge, KS 6 $1,183
‘Nov, 20, 2010  Custer State Park, SD 23 602 $1,465 $2.43
‘Nov. 27,2010  Albany, MN (MnBA Legends Show) 11 831 $1,973 $2.37
‘Nov. 27,2010  'Albany, MN (MnBA Harvest) 3 855 | $1,267 . $1.48
‘Dec. 4, 2010 ‘Salina, KS (KBA) 30 651 $1,394 $2.14
‘Dec. 4, 2010 Ogden, UT (WBA Show) 5 937 $1,800 $1.92
Dec. 4, 2010 :Ogden, UT (WBA Sale) 10 737 $1,442 $1.97
‘Dec. 11, 2010 ‘Mandan, ND (NDBA) 16 710 $1,433 $2.02
2 YEAR OLD BULLS Nov, 13, 2010 Antelope Island State Park, UT 30 1085 $2,002 $1.85
Nov. 17, 2010 ‘Maxwell Wildlife Refuge, KS 4 $1,563 |
Nov. 20, 2010 Custer State Park, SD 7 1037 $2,021 ! $1.95
‘Dec. 4, 2010 ‘Salina, KS (KBA) 9 972 $1,531 $1.60
Dec. 4, 2010 Ogden, UT (WBA Show) 5 1554 $2,707 . $1.74
Dec. 11, 2010 Mandan, ND (NDBA) 1 1,160 = $1,850 $1.59
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2011 WINTER CONFERENCE TENTATIVE SCHEDULE OF EVENTS

THURSDAY, FEBRUARY 3, 2011
12:00 noon to 4:30 p.m. - Black Hills Buffalo Classic Show and Sale entries arrive and unload at the Pennington County Events Center.
FRIDAY, FEBRUARY 4, 2011 C
8:00 a.m. to 12:00 noon - Black Hills Buffalo Classic Show and Sale entries arrive and unload at the Pennington County Events Center.
1:00 to 4:00 p.m. - Bison Advantage Workshop. Lincoln Room, Ramkota Hotel.
4:00 p.m. to 4:50 p.m. - Consignor’s Meeting. Will be held at the Ramkota Hotel in the Executive Lounge.
5:00 p.m. to 7:00 p.m. - Welcoming Party at Prairie Edge Trading Co. & Galleries, 606 Main St., Rapid City, SD.
7:30 p.m. - 2222?22 - Black Hills Stock Show PRCA Rodeo, Rushmore Plaza Civic Center Arena. Evening on your own. The hospitality room will be open in
the Executive Lounge at the Ramkota Hotel.

SATURDAY, FEBRUARY 5, 2011

7:30 a.m. - Registration - Foyer area of the Convention Center II.

7:30 a.m. - Trade show booths open. Foyer area of the Convention Center II.

7:45 a.m. - Continental Breakfast available in Sylvan I & II.

8:30 a.m. - DTBA Business Meeting begins in Sylvan I & II.

9:30 a.m. - Update on the National Bison Association. NBA Executive Director Dave Carter.

10:00 a.m. - Coffee Break

10:15 a.m. - Speaker TBA

11:00 a.m. - Speaker TBA

12:00 p.m. -South of the Border lunch buffet. Sheridan and Pactola Rooms. Update from Dr. Dustin Oedekoven, South Dakota State Veterinarian.
1:15 p.m. - Pricing History of the Buffalo Industry

2:15 p.m. - Coffee Break.

2:30 p.m. - Pricing History of the Buffalo Industry continued.

3:15 p.m. - Election of new DTBA board members and conclusion of business meeting.

5:00 p.m. - Social with cash bar, held in the Sheridan and Pactola Rooms.

6:00 p.m. - Buffalo Prime Rib banquet.

7:00 p.m. - Black Hills Buffalo Classic Show awards presented.

7:30 p.m. - FUN AUCTION!!

10:00 p.m. - Hospitality Room open in the Executive Lounge immediately after the Fun Auction.

SUNDAY, FEBRUARY 6, 2011

Breakfast on your own. Q
7:30 a.m. - 9:30 a.m. - Animal viewing in the pens on the south side of the Pennington County Events Center.
10:00 a.m. - Black Hills Buffalo Classic Sale, followed by the Premium Auction, Pennington County Events Center.

Throughout the weekend, the Ramkota Hotel offers a free, hourly shuttle service running between the hotel and the Rushmore Plaza Civic
Center where the Black Hills Stock Show is held.
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2011 DTBA REALITY-BASED
BULL & HEIFER CARCASS CLASS

Held in conjunction with the Black Hills Buffalo Classic Show & Sale

£y Rapid City, SD e February 4 - February 6, 2011

Limited To 12 Head of Bulls and 12 Head of Heifers
Trophies For First, Second & Third Place in Each Category

CARCASS CLASS ENTRY INFORMATION AND TERMS
1. Entry fee is $50 per consignment. One entry per consignor in each class. If space permits, a second entry
per consignor in each class will be allowed. If a consignor has more than one animal place in a class, only the
highest award will count as points toward the Producer/Rookie of the Year awards.

2. All entries will be mouthed when they arrive at Western Buffalo Company on the slaughter date. On that
date, only bulls with all their baby teeth will be accepted and heifers can not have more than two perma-

nent teeth.

3. PLEASE NOTE: The minimum weight for bull carcasses will be 550 pounds. The minimum weight for
heifer carcasses will be 435 pounds. Please keep this in mind as you select animals to bring to the contest.
Carcasses not meeting the minimum weight requirements will be disqualified from the contest and there
will be no entry fee refund. Western Buffalo Company has agreed to purchse those carcasses at an approxi-
mate price of $3.45 for bulls and $3.40 for heifers, depending on the market, or the consignor may pay the
processing fee and take the meat home. All other terms and conditions relating to the carcasses will still apply
to those that are disqualified from the contest.

4. No health papers are needed on the animals participating in the Carcass Class.

5. Bulls and heifers will be delivered live to Western Buffalo Company in Rapid City, SD on Monday,

.]anuary 10 only. Please be aware that, given the work schedule at Western Buffalo Company, the associa-
t

ion is trying to work within a set time frame. We will be able to process all entries in one day.

6. South Dakota State University and a State Inspector will be on hand to oversee the testing of the meat
cuts. All cuts will be trimmed to 1/4” fat cover and the ground buffalo will be tested for fat content and a
sliding scale for value of product will be set up.

7. All buffalo will be boxed separately and frozen. Cut test sheets on each carcass will be developed showing
how the cuts or group of cuts affect the bottom line.

8. The winner of the Carcass Class will be the buffalo that yields the most percentage of profit.
9. The ribeye from ALL carcass class entries is donated and will be used as the main entree at the DTBA

Awards Banquet during our Winter Conference. The cost of the ribeyes from ALL the entries is put into one

lump sum and then equally deducted from each consignor’s check. If you want the meat back from your

animals, be aware that the ribeye area will not be included. There will be NO EXCEPTIONS!

10. All entries will have the option of paying a modest processing fee and taking their carcass home or
Western Buffalo Company will purchase the carcass s outlined above.

11. Consignors will be asked to provide a history of entries, to include items such as days on feed, type of
feed, genetics, weaning weight, last available weight at home, etc. Please keep this in mind as you prepare
your entries. All entries will be photographed at Western Buffalo Company prior to slaughter.

12. Class winners will receive points that go toward the BHBC Producer of the Year award. If a consignor
has more than one animal place in a class, only the highest award will count as points toward the

.Producer/ Rookie of the Year awards.

13. Entry fee is not refundable. Consignors must be in good standing with the association to enter.

14. There will be a Consignor’s Meeting at 4 p.m. on Friday, February 4, 2011 in the Executive Lounge at
the Ramkota Hotel in Rapid City, SD. Your attendance is encouraged at this meeting.



2011 DTBA REALITY-BASED
BULL & HEIFER CARCASS CLASS

Held in conjunction with the Black Hills Buffalo Classic Show & Sale
Rapid City, SD ¢ February 4 - February 6, 2011
Limited To 12 Head of Bulls and 12 Head of Heifers
Delivery Date Monday, January 11, 2011 * $50 Per Entry
Trophies For First, Second & Third Place in Each Category

ENTRY FORM
[ ] BuLL [ ] HEIFER

Ranch
Owner

Address
Phone E-Mail

I:I I would like to Western Buffalo Company to purchase my carcass at the prices listed

in the terms and conditions.

l:l I would like to have the meat back from my carcass entry and agree to pay the pro- ‘
cessing fees to Western Buffalo Company.

I understand that the ribeye from my entry(s) will be donated to the DTBA and the
cost of that will be deducted from my check if Western Buffalo Company purchases
the carcass or that cut will not be included in the meat if I take the carcass back.

I understand that there are minimum carcass weight requirements and if my entry does
not meet them, it will be disqualified from the contest but will still be subject to the
terms and conditions as stated on the entry form.

Signature of Consignor Required Date

Please make entry fees payable to Dakota Territory Buffalo Association or DTBA.

Mail completed entry forms and payment to:
Dakota Territory Buffalo Association
PO Box 4104 '
Rapid City, SD 57709

Carcass Class Chairperson ¢ Karen Conley (605) 923-7755/(605) 381-3738 or e-mail to: info@dakotabuffalo.com



Dakota Territory Buffalo Assn Black Hills Buffalo Classic Show & Sale
February 4 - February 6, 2011 « Rapid City, SD

ENTRY FORM

. Please use a separate entry form for each owner. Names and addresses will be printed as completed below.
Ranch
Owner
Address
Phone E-Mail

ENTRY FEES: Individual Animal - $50/head. Top Five Bull Calves - $125/entry. Top Five Heifer Calves - $125/
entry. Top Five Yearling Heifers - $125/entry. Commission Fee - 9%.

ENTRY DEADLINE: Entry deadline is January 19, 2011, one entry per consignor per Top Five class and two
entries per consignor per single animal class. After January 19, an additional entry per consignor per class will
be allowed if a class is not full. Entries will be accepted until classes are full.

1. Entry fee includes pen and feed. (Animals may be penned together in their respective classes.)

2. Entry fee is non-refundable.

3. Animals will be unloaded from 12:00 noon until 4:30 p.m. on Thursday, February 3 and from 8:00 a.m. until
12:00 noon on Friday, February 4. These times will be strictly adhered to. Judging will take place on February
4 and 5 and the auction will be held on Sunday, February 6. Announcements will begin at 9:30 a.m. and ani-
mals will sell at 10:00 a.m. sharp!

4. Special show ear tags will be sent for each animal entered and must be applied in the left ear.

® CLASSES
» Bull Calves (2010) * Heifer Calves (2010)
* Top Five Bull Calves (2010) * Top Five Heifer Calves (2010)
* Yearling Bulls (2009) * Yearling Heifers (2009)
» Top Five Yearling Heifers (2009) * Two Year Old Bred Heifers (2008)

Show ID Class (enter each animal or pen) Birth Year I Single Animal $50 | Pen of 5 - $125

' Total $ : $

Total of all entry fees $

Please see other side of this form for additional information and required signature.



Dakota Territory Buffalo Assn Black Hills Buffalo Classic Show & Sale
February 4 - February 6, 2011  Rapid City, SD

The consignor assumes all responsibilities in regard to the above mentioned terms and conditions of,
this show and sale. The Dakota Territory Buffalo Association acts only as an agent and will assume
NO responsibility in the event of injury or death to any animal or for any discrepancy between the buyer
and the consignor. Consignor agrees to indemnify and hold the Dakota Territory Buffalo Association
and its officers, members, directors, employees or agents harmless from and against any lawsuits,
claims, action or causes of action, arising out of, or in connection with, any errors or omissions of
Consignor, its agents, representatives or employees, with respect to Consignor’s duties and respon-
sibilities set forth in this Agreement. This obligation by Consignor includes, but is not limited to, the cost

of defense, payment of any judgments and payment of any expenses and for attorney’s fees and other
costs which may be incurred.

I have read the terms and conditions included with this entry form and agree to abide by them.

Signature of Consignor Required Date

Consignors must be a current member of the Dakota Territory Buffalo Association.
If you are not currently a member, please remit the membership fee ($50) along with your entry fees.

There is a downloadable membership application available on our website at:
www.dakotabuffalo.com ‘

Make checks payable to: Dakota Territory Buffalo Association or DTBA

Mail completed entry forms and payment to:
Dakota Territory Buffalo Association
PO Box 4104
Rapid City, SD 57709

For further information, contact:
Show/Sale Chairman, Zane Holcomb - (605) 375-3478 or ndabuff@sdplains.com
DTBA Office, Karen Conley - (605) 923-6383 or info@dakotabuffalo.com

Where to Deliver Consignments

Animals consigned to the show and sale will be delivered to our event location
at the Pennington County Event Center at the Central States Fairgrounds. The
grounds are located on Centre Street (east/west), which is in between Cambell
Street and LaCrosse Street (north/south). A map and directions will be included
in your packet with ear tags and information.




2011 DTBA Black Hills Buffalo Classic Show & Sale
February 4 - February 6, 2011 « Rapid City, SD
Sale: Sunday, February 6 at 10:00 a.m.
. Show/Sale Chairman » Zane Holcomb ¢ (605) 375-3478 or ndabuff@sdplains.com
HEALTH REQUIREMENTS

1. Negative Tuberculosis test (caudal fold) on all animals. Test must have been done within 30 days
of sale date.

2. Negative Brucellosis test on all animals. Test must have been done within 30 days of sale date.

3. All females MUST be calfhood vaccinated for Brucellosis. Show tag numbers, metal tag numbers
and BV tattoo numbers must correctly coincide on the Health Certificate.

4. All animals must be treated with INJECTABLE ivermec. IMPORTANT: Animals coming from south
of the southern Wyoming-Nebraska-lowa borders must be injected within 10 days of the sale date.
Animals coming from north of these southern borders must be injected within 30 days of the sale date.

5. ALL yearling bulls MUST be semen checked and certified fertile.
6. All two year old heifers must be certified at least 90 days pregnant.
7. All yearling heifers must be certified OPEN.

8. PLEASE NOTE! A consignor bringing in two year old bred heifers will be required to have a Teeth
Affidavit Form filled out and signed by their veterinarian indicating that the veterinarian checked the
animal between December 27, 2010 and February 2, 2011 and the animal had no more than four fully
erupted adult teeth at the time of inspection. Two year old animals who arrive at the show grounds and
do not have a completed Teeth Affidavit Form will not be unloaded and the consignor will forfeit any
entry fees for those animals. Any two year old animal that has more than four fully erupted adult teeth
will be immediately disqualified and the consignor will forfeit any entry fees.

9. Original health certificate and one copy of each are required. Your single animal entries may all be
on the same health certificate but please make sure show tag and all test information is noted accord-

. ingly as it pertains to each animal’s class/sex requirements. Each lot of Top 5 Bull Calves, Top 5 Heifer
Calves and Top 5 Yearling Heifers can be on one certificate with one copy, one lot per certificate
please.

10. Animals WILL NOT be unloaded if the health certificates do not meet ALL of the above require-
ments. NO EXCEPTIONS! Pregnancy test, semen test, ivermec and mouthing must be written across
the bottom of each health certificate with the date and signature of your veterinarian. Keep your test
paperwork with you in case it is needed.

11. Any animal entered in the Black Hills Buffalo Classic Showcase can not have entered another
show and sale in the six months prior to the Black Hills Buffalo Classic event.
THE SHOW/SALE COMMITTEE HIGHLY RECOMMENDS 4-WAY TESTING OF SHOW ANIMALS
Health regulations vary from state to state and we have had buyers coming from states that
require other testing for importation. Weigh your options and consider being buyer friendly!

CONSIGNOR MEETING
There will be a Show and Sale/Carcass Class consignor’s meeting held on Friday, February 4, 2011
at 4 p.m. at the Ramkota Hotel in Rapid City in the Executive Lounge.

HORNS

Dehorned animals accepted are yearling and two year old heifers ONLY. All others must have either
two good horns or broken horns which have fully healed. We will work with you in case of a broken
horn while at the show. Severe bleeders cannot enter the sale ring.

EAR TAGS

Show tags, NBA Source Verification tags, metal vaccine/tag and registration button are the only tags
allowed in the buffalo’s ear. Consignors will be responsible for applying the show tags in the
LEFT ear. This must be done before the animals will be allowed to unload.

SEE OTHER SIDE FOR ADDITIONAL TERMS AND CONDITIONS



ENTRY LIMITS AND DEADLINES

Maximum of twenty (20) head for all single heifer calf, bull calf and 2 year old bred heifer classes;
maxiumum of thirty (30) head for yearling bull and yearling heifer classes and twenty (20) entries for
the Top Five classes. Two (2) head per consignor per single class and one (1) entry per consignor per
Top Five class until January 19, 2011, providing pen space available. If a class is not filled by this date’
you will be allowed a three (3) head per consignor per single class and two (2) pens of Top Five pe
consignor until the classes are filled. Waiting list will apply based on the earliest postal dates on
entries. Limits per consignor will be enforced. Limits per class are flexible depending upon overall
entries and available pen space.

ENTRY ACCEPTANCE NOTIFICATION

All consignors will be notified as soon as possible as to which entries have been accepted into the
2011 Black Hills Buffalo Classic Show and Sale. BHBC Show and Sale ear tags will mail as soon as
your entries have been processed.

ARRIVAL AND LOADOUT TIME

Animals will be unloaded at the Pennington County Events Center at the Central States Fairgrounds.
Pens will be located just south of the Event Center. Maps will be included in your packet with ear tags.
Animals may be unloaded on Thursday, February 3 from 12:00 noon until 4:30 p.m. and on Friday,
February 4 from 8:00 a.m. until 12:00 noon. Load out after the sale will begin at the conclusion of the
sale, as soon as payment and health forms are in order and continue until dark. On Monday, February
7, loadout will take place from 7:30 a.m. until 12:00 noon. All animals MUST be off the grounds by
12:00 noon on Monday, February 8. Any animals left in the pens after dark on Sunday evening are
there at the owner’s risk.

PRODUCER AND ROOKIE OF THE YEAR AWARDS (Determined on a point system)
Points for Gold, Silver and Bronze awards will be given on a 3-2-1 basis. A Grand Champion will earn
one extra bonus point. A Reserve Champion will earn one-half point. The Reality-Based Carcass Class
and Young Guns Yearling Bull Challenge awards will count towards the Producer/Rookie of the Year
Award and will use the same point system as outlined above. If a consignor has more than one entry
placing in a particular class, only their highest placing animal in that class will count for points toward‘
the Producer/Rookie of the Year award.

There will only be one Producer of the Year and Rookie of the Year award given out in a respective
year. Should there be a tie for either award, the show and sale committee and the DTBA board of
directors will use the following criteria to break the tie: Other placings in the same class, Honorable
Mentions, depth of class and number of classes entered. All decisions of the judges, the show and
sale committee and the board of directors will be final.

LIABILITY

1. The consignor assumes all responsibilities in regards to, but not limited to, the above terms and con-
ditions of this show and sale. The DTBA acts only as agents and will assume NO responsibility in the
event of injury or death to any animal or for any discrepancy between the buyers and the consignors.
2. The Judges and/or Show Committee reserve the right to disqualify and remove any animal(s) from
the Show and Sale if the animal(s) appear to be of undesirable quality or of the wrong age. Committee
decisions are final.

3. Black Hills Buffalo Classic Show and Sale Committee reserves the right to inspect any animals and
may ultimately disqualify any animal for any reason they deem necessary. All decisions of the show
and sale committee are final.

4. Disqualified animals must be removed from the show grounds immediately.

NOTE ABOUT THE SIFTING COMMITTEE

The sifting committee is appointed by the DTBA Board of Directors and the show chairman. Members

of the sifting committee cannot have animals consigned to the show when serving in this capacity.

The sifting committee will have no tolerance for animals that are undesirable. Any undesirable animals

will be loaded back on to the consignor’s trailer. It will be the responsibility of the consignor to provide
feed and care for his/her animal(s). These animals will not be judged in the show and will not be
allowed to sell in the sale ring during the auction. '

Consignors not following the rules or complying with the decisions of the show chairman and
the sifting committee will be penalized and may result in being banned from future shows.



2011 DTBA YOUNG GUNS YEARLING BULL CHALLENGE

Held in conjunction with the Black Hills Buffalo Classic Show & Sale

Rapid City, SD ¢ February 4 - February 6, 2011
Trophies For First, Second & Third Place

YOUNG GUNS YEARLING BULL CHALLENGE ENTRY INFORMATION AND TERMS

1. There will be a $600 entry fee per calf. Limit of two entries per consignor. Entry fee is non-refundable. $550 of each entry
fee will go to the hosting ranch with the remaining $50 going to the Dakota Territory Buffalo Association. This fee includes
entry into the following year’s Black Hills Buffalo Classic Show and Sale.

HEALTH REQUIREMENTS FOR CALVES BEING BROUGHT IN FOR THE CHALLENGE
A. Health Certificate and any necessary testing/paperwork for animals being brought into South Dakota from the con-
signor’s home state.

EAR TAGS
Show or ranch tags, NBA Source Verification tags, metal vaccine/tag and registration button are the only tags allowed
in the buffalo’s ear. Upon receipt of your entry, you will be sent TWO ear tags for each calf entered in the Young Guns
class. All calves entered into this class will be double tagged to ensure that they can be identified throughout the
course of the year testing period. One tag to be placed in each ear prior to delivery at the show grounds.

ARRIVAL TIME
Animals will be unloaded at the Pennington County Events Center at the Central States Fairgrounds. Maps will be
included in your packet with ear tags. Animals may be unloaded on Thursday, February 3 from 12:00 noon until 4:30
p.m. and on Friday, February 4 from 8:00 a.m. until 12:00 noon.

2. Animals entered into the 2011 -2012 Young Guns Bull Challenge will be delivered to the Pennington County Events
Center during the 2011 Black Hills Buffalo Classic Show and Sale. The animals will then be transported to the host ranch
from this location at the conclusion of the event. The calves will not be judged at any time during the delivery period. The
challenge will begin upon arrival at the host ranch.

3. Consignors will have the option to pull their animal out of the contest should it become injured or if it is determined that
the animal has not met the minimum standards to be sold at the BHBC sale. In the case of an entry being pulled from the
contest, there will be no refund of the entry fee and the animal will not be sold at the sale.

4. All data collected on the animals during the contest will be provided to both the consignor and buyer of said animal at
the completion of the contest.

5. At the end of the one year period, all animals will return to compete at the Black Hills Buffalo Classic Show and Sale as
yearlings. All animals will be tested as per the rules for the Black Hills Buffalo Classic. All testing/tagging, etc. will be done
by the host ranch before the animals are returned for the show. The Young Guns Bull Challenge yearlings will be judged
as a separate class from the other yearling bulls entered in the show.

6. Criteria for judging the Young Guns Bull Challenge will be divided into five categories. One fifth of the criteria will be
based on the animal’s grass gains; one fifth will be based on the animal's finish gains, one fifth on the animal’s overal gain
throughout the contest, one fifth on the ribeye score and one fifth will be based on the live animal judging. The winner of
the Young Guns Bull Challenge will be the bull that has the highest combined score based on those five elements.

7. Placings in the Young Guns Bull Challenge will be to third place. Trophies will be awarded to the top three placing ani-
mals. :

8. ALL entries will be sold at the Black Hills Buffalo Classic Sale as part of the Young Guns Bull Challenge class. Proceeds
from the sale of the animal, minus the current sale commission, will go to the consignor of the animal.

9. Entry fee is not refundable. Consignors must be in good standing with the association to enter.
10. There will be a Consignor's Meeting at 4 p.m. on Friday, February 4, 2011 in the Executive Lounge at the Ramkota

Hotel in Rapid City, SD. Your attendance is encouraged at this meeting. There will also be a scheduled time on Saturday,
February 5 during the day for anyone interested in this class to get more information and for current and potential con-

.signors to discuss improvements and/or additions to this class.

For further information, contact:
Show/Sale Chairman, Zane Holcomb - (605) 375-3478 or ndabuff@sdplains.com
DTBA Office, Karen Conley - (605) 923-6383 or info@dakotabuffalo.com



2011-2012 DTBA YOUNG GUNS
YEARLING BULL CHALLENGE

Held in conjunction with the Black Hills Buffalo Classic Show & Sale

There will be a $600 entry fee per calf. Limit of two entries per consignor. Entry fee is non-‘
refundable. This fee includes entry into the following year’s Black Hills Buffalo Classic
Show and Sale.

ENTRY FORM

Ranch
Owner

Address
Phone E-Mail

The consignor assumes all responsibilities in regard to the terms and conditions of this show and sale.
The Dakota Territory Buffalo Association and the Host Ranch act only as agents and will assume NO
responsibility in the event of injury or death to any animal or for any discrepancy between the buyer
and the consignor. Consignor agrees to indemnify and hold the Dakota Territory Buffalo Association‘
and its officers, members, directors, employees or agents and the Host Ranch harmless from and
against any lawsuits, claims, action or causes of action, arising out of, or in connection with, any errors

or omissions of Consignor, its agents, representatives or employees, with respect to Consignor’s
duties and responsibilities set forth in this Agreement. This obligation by Consignor includes, but is not
limited to, the cost of defense, payment of any judgments and payment of any expenses and for attor-
ney’s fees and other costs which may be incurred.

| have read the terms and conditions included with this entry form and agree to abide by them.

Signature of Consignor Required Date

Please make entry fees payable to Dakota Territory Buffalo Association or DTBA.

Mail completed entry forms and payment to:
Dakota Territory Buffalo Association

PO Box 4104 * Rapid City, SD 57709

Where to Deliver Consignments
Animals consigned to the show and sale will be delivered to our event location
at the Pennington County Event Center at the Central States Fairgrounds. Th
grounds are located on Centre Street (east/west), which is in between Cambell
Street and LaCrosse Street (north/south). A map and directions will be included
In your packet with ear tags and information.




Dakota Territory Buffalo Assn. Premium Auction
Sunday, February 6, 2011 = Pennington County Events Center

® ENTRY FORM

Please use a separate entry form for each owner. Names and addresses will be printed as completed below.

Ranch
Owner

Address
Phone E-Mail

ENTRY FEES: There will be a non-refundable $5 per head tag fee to accompany the entry form. Upon the sale
of your entries, the tag fee will be applied toward your consignment commission fee. Commission Fee - 6%. Any
entries that are provided tags and do not come to the auction will forfeit the $5 per head tag fee.

ENTRY DEADLINE: Entry deadline is January 19, 2011. After that time, entries will be accepted-on a space avail-
able basis.

CONSIGNMENT LIMITS: Each consignor will be allowed to bring up to 2 lots of calves and 1 lot each of yearling
heifers, yearling bulls and two year old bred heifers. No more than a total of 20 head of calves and 10 head of
yearling heifers, 10 head of yearling bulls and 10 head of two year old bred heifers per consignor. A consignment
lot will consist of lots from 1 to 10 head. A consignment lot cannot be a mixture of bull and heifer calves or year-
lings; they must be separated into groups of bulls and heifers and sorted by age group.

HEALTH REQUIREMENTS:
1. Negative Tuberculosis test (caudal fold) on all animals. Test must have been done within 30 days of sale date.

2. Negative Brucellosis test on all animals. Test must have been done within 30 days of sale date.
'3. All females MUST be calfhood vaccinated for Brucellosis. Show tag numbers, metal tag numbers and BV tat-

too numbers must correctly coincide on the Health Certificate.
4. All two year old heifers must be certified at least 90 days pregnant.
5. All yearling heifers must be certified OPEN.

6. All animals must be treated with INJECTABLE ivermec. IMPORTANT: Animals coming from south of the southern
Wyoming-Nebraska-lowa borders must be injected within 10 days of the sale date. Animals coming from north of these
southern borders must be injected within 30 days of the sale date.

7. One copy must be furnished with the original health certificate. Separate health certificates are required for each
consignment lot.

8. Animals WILL NOT be unloaded if the health certificates do not meet ALL of the above requirements. NO
EXCEPTIONS!

EAR TAGS: DTBA dangle tags, NBA Source Verification tags, metal vaccine/tag and registration button are the
only tags allowed in the buffalo’s ear. Consignors will be responsible for applying the auction tags in the
LEFT ear. This must be done before the animals will be allowed to unload.

ARRIVAL TIMES: Animals will be unloaded from 12:00 noon until 4:30 p.m. on Thursday, February 3, from 8:00
a.m. until 12:00 noon on Friday, February 4 and from 10:00 a.m. until 2:00 p.m. on Saturday, February 5. The auc-
tion will be held on Sunday, February 6. Announcements will begin at 9:30 a.m. and BHBC show animals will sell
at 10:00 a.m. sharp! The Premium Auction will immediately follow the BHBC auction.

Class No. of Head Tag Fee Total
Bull Calves (2010) x $5=
Heifer Calves (2010) x $5=
Yearling Heifers (2009) x $5=
Yearling Bulls (2009) x $5=
.2 Year Old Bred Heifers(2008) x $5=
Total of all entry fees ¢

Please see other side of this form for additional information and required signature.




Dakota Territory Buffalo Assn. Premium Auction
Sunday, February 6, 2011 « Rapid City, SD

The consignor assumes all responsibilities in regard to the above mentioned terms and conditions o

this show and sale. The Dakota Territory Buffalo Association acts only as an agent and will assume
NO responsibility in the event of injury or death to any animal or for any discrepancy between the buyer
and the consignor. Consignor agrees to indemnify and hold the Dakota Territory Buffalo Association
and its officers, members, directors, employees or agents harmless from and against any lawsuits,
claims, action or causes of action, arising out of, or in connection with, any errors or omissions of
Consignor, its agents, representatives or employees, with respect to Consignor’s duties and respon-
sibilities set forth in this Agreement. This obligation by Consignor includes, but is not limited to, the cost
of defense, payment of any judgments and payment of any expenses and for attorney’s fees and other
costs which may be incurred.

| have read the terms and conditions included with this entry form and agree to abide by them.

Signature of Consignor Required Date

Consignors must be a current member of the Dakota Territory Buffalo Association.
If you are not currently a member, please remit the membership fee ($50) along with your entry fees.

There is a downloadable membership application available on our website at:
www.dakotabuffalo.com ‘

Make checks payable to: Dakota Territory Buffalo Association or DTBA

Mail completed entry forms and payment to:
Dakota Territory Buffalo Association
PO Box 4104
Rapid City, SD 57709

For further information, contact:
Show/Sale Chairman, Zane Holcomb - (605) 375-3478 or ndabuff@sdplains.com
DTBA Office, Karen Conley - (605) 923-6383 or info@dakotabuffalo.com

Where to Deliver Consignments
Animals consigned to the show and sale will be delivered to our event location
at the Pennington County Event Center at the Central States Fairgrounds. The
grounds are located on Centre Street (east/west), which is in between Cambel
Street and LaCrosse Street (north/south). A map and directions will be included
in your packet with ear tags and information.



Dakota Territory Buffalo Assn Black Hills Buffalo Classic Show & Sale
February 4 - February 6, 2011 « Rapid City, SD

o Teeth Affidavit Form

This form MUST be filled out for ALL Two Year Old Animals entered in the show and sale.
Please use a separate entry for each two year old animal.

Ranch:
Owner:
Address:
Phone: E-Mail:

Examination Date:
(Must be done between December 27, 2010 and February 2, 2011)

Animal Name:

BHBC Ear Tag No.

Ranch Ear Tag No.

‘Brucellosis Metal Test Tag No.

Classification:
Upon visual examination of said animal’s mouth, to the best of my knowledge, this animal is two
years old and that this buffalo has no more than four fully erupted incisors at the time of examina-
tion. | understand that if this buffalo has a fifth adult incisor erupting at the time of examination, that
it cannot be certified to be two years old.
Black Hills Buffalo Classic Show and Sale Committee reserves the right to inspect any
animals and may ultimately disqualify any animal for any reason they deem necessary.
ALL DECISIONS OF THE SHOW AND SALE COMMITTEE ARE FINAL.

Signature of Examining Veterinarian Required Printed Name of Veterinarian
Address
City/State Zip Code

.Phone Fax

Additional Remarks:
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